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Hollander’s Regional Training Summit Series Continues in Philadelphia 
  

Hollander to educate Powerlink users in order to increase yard efficiency and profitability 
  

MINNEAPOLIS – April 27, 2015 - Hollander, LLC., a business unit of Solera Holdings, Inc. (NYSE: 
SLH) and the leading provider of software and data solutions for the automotive recycling 
industry, will host its second Regional Training Summit at the Ace Conference Center in 
Philadelphia on June 27th. The Summit will aim to increase yard efficiency and profitability with 
eight educational sessions across two informative learning tracks – Inventory and System 
Management. 
 
Hollander’s Regional Training Summit series is a fit for users of every skill level. The sessions will 
help to sharpen expertise with Hollander products, particularly learning best practices for 
setting up and managing business operations, stores and employees in the Powerlink yard 
management system. Inventory-focused educational sessions help users break down the 
functions of Powerlink inventory workflows, including best practices for dismantling vehicles, 
keeping inventory updated and preparing inventory for multiple sales channels. Hollander 
service experts spend a day refreshing system users on basic program concepts and show 
attendees useful strategies and tips within the program to effectively track business 
performance using Powerlink reporting tools. Advanced users will receive more specialized 
training in functionalities that assist in managing their entire operation. Members of the 
Hollander sales team, tech support and eBay are also on hand to answer business-specific 
questions and inquiries raised during the event. 
 
“The amount of attendees at our inaugural summit in Atlanta blew us away,” said Anders 
Moeller, managing director of Hollander. “Attendee feedback shows that this type of detailed 
and personal training is something our customers find extremely valuable. We are excited to 
continue offering training in different regions of the country to not only help our customers 
work more efficiently with our software, but to make sure they’re getting the face-time with 
customer service they deserve. We very much look forward to collaborating with recyclers in 
Philadelphia.” 
 
The Philadelphia event will look to build on the success of the first training seminar, which 
hosted 70 recyclers in the Atlanta area mid-March. Hollander’s next stop at the Ace Conference 
Center in Philadelphia will engage customers in the Northeast United States and Southeast 
Canada. Focus and content will remain consistent with the Atlanta event, based on an 
overwhelmingly positive response to training from recyclers that attended. 

### 
About Hollander, LLC 
For more than 80 years Hollander has delivered trusted business solutions and helped drive 
parts demand to the automotive recycling industry. Hollander is a business unit of Solera 



Holdings, Inc. (NYSE: SLH), a leading global provider of risk and asset management software and 
services to the automotive and property marketplace, including the P&C insurance industry. For 
more information visit www.hollandersolutions.com 
 
About Solera 
Solera is a leading provider of risk and asset management software and services to the 
automotive and property marketplace, including the global P&C insurance industry. Solera is 
active in over 70 countries across six continents. The Solera companies include: Audatex in the 
United States, Canada, and in more than 45 additional countries; HPI, CarweB and CAP 
Automotive in the United Kingdom; Informex in Belgium and Greece; Sidexa in France; ABZ and 
Market Scan in the Netherlands; Hollander serving the North American recycling market; 
AUTOonline providing salvage disposition in a number of European and Latin American 
countries; IMS providing medical review services; Explore providing data and analytics to United 
States property and casualty insurers; Service Repair Solutions, a joint venture with Welsh, 
Carson, Anderson & Stowe, that provides solutions for the service, maintenance and repair 
market; and I&S, a provider of software and business management tools, third-party claims 
administration, first notice of loss and network management services to the U.S. auto and 
property repair industries, specializing in glass claims. For more information, please refer to the 
company's website at http://www.solerainc.com 
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